united nations convention for the
international sale of goods

United Nations Convention for the International Sale of Goods (CISG), also known
as the Vienna Convention, is a pivotal international treaty that governs the sale of goods
between parties located in different countries. Enacted to facilitate international trade by
providing a uniform legal framework, the CISG has significantly contributed to reducing
legal uncertainties and fostering smoother cross-border commercial transactions. This
comprehensive guide explores the origins, scope, key provisions, advantages, and
implementation of the CISG, offering valuable insights for businesses, legal professionals,
and scholars engaged in international trade.

Understanding the United Nations Convention for
the International Sale of Goods (CISG)

Historical Background and Adoption

The CISG was adopted by the United Nations Commission on International Trade Law
(UNCITRAL) in 1980 and came into force in 1988. Its primary aim was to establish a
harmonized set of rules for international sales contracts to support global commerce.
Since its inception, over 90 countries have ratified the convention, making it one of the
most widely accepted legal frameworks for international sales.

Objectives of the CISG

- To create a uniform legal regime for the sale of goods across different jurisdictions.

- To reduce legal barriers and discrepancies in international trade laws.

- To promote confidence and predictability in cross-border commercial transactions.

- To facilitate international trade by simplifying legal procedures and dispute resolution.

Scope and Application of the CISG

Parties Covered

The CISG applies to contracts for the sale of goods between parties whose places of
business are in different contracting states. It can also cover sales where the goods are
located in one country and the buyer in another, provided both countries are signatories
or the parties have explicitly agreed to its application.



Types of Contracts Covered

- Sale of tangible movable goods.

- Contracts that involve the transfer of ownership of goods.

- Commercial transactions between businesses, but it excludes sales of:
- Goods bought for personal, family, or household use.

- Auctions.

- Sales by auction or in execution of a judgment or court order.

Exclusions and Limitations

The CISG explicitly excludes certain types of sales, such as:
- Sales of securities, negotiable instruments, or money.

- Sale of ships, aircraft, or electricity.

- Contracts for services or goods to be manufactured.

Key Provisions of the CISG

Formation of the Contract

The CISG provides rules for how contracts are formed, including:
- Offer and acceptance procedures.

- The concept of "mirror image" acceptance.

- The effect of silence or conduct on acceptance.

Obligations of the Seller

- Delivery of conforming goods.

- Transfer of ownership.

- Providing necessary documents.

- Ensuring goods are free from third-party claims.

Obligations of the Buyer

- Payment of the price.
- Taking delivery of the goods.
- Examining the goods and notifying the seller of any non-conformity.

Risk and Title

The convention clarifies when the risk transfers from the seller to the buyer, typically
upon delivery, and the conditions under which ownership passes.



Remedies and Breach of Contract

- The CISG provides remedies such as requiring specific performance, damages, or
contract avoidance.
- It addresses issues like non-delivery, late delivery, or defective goods.

Advantages of Using the CISG in International
Trade

Uniformity and Predictability

By providing a standardized legal framework, the CISG reduces uncertainties and legal
variations that often complicate cross-border sales.

Legal Certainty

Businesses can rely on the clear rules concerning contract formation, obligations, and
remedies, making negotiations more straightforward.

Cost and Time Efficiency

Using a harmonized law reduces the need for extensive legal consultations and litigation,
saving costs and expediting dispute resolution.

Flexibility and Party Autonomy

Parties can opt out of the CISG or modify certain provisions through contractual clauses,
allowing customization to suit specific needs.

Implementing the CISG: Practical Considerations

Choosing to Use the CISG

- Explicitly including a clause in the contract stating the CISG applies.
- Ensuring both parties are from contracting states or agree to its application.

Opting Out or Modifying Provisions

Parties may exclude the CISG or modify specific rules through contractual clauses,
provided such modifications are clear and agreed upon.



Legal Advice and Dispute Resolution

- Seek legal counsel familiar with the CISG for drafting and negotiating contracts.
- Consider arbitration or international courts for dispute resolution, as many countries
recognize the CISG in their legal systems.

Challenges and Criticisms of the CISG

Limited Adoption in Some Countries

Despite its widespread adoption, some major economies, such as the United Kingdom and
India, have not ratified the CISG, leading to potential legal conflicts.

Complexity and Interpretation

While the CISG aims to simplify international sales law, its provisions can be complex and
subject to different interpretations, requiring expert legal analysis.

Differences from Domestic Laws

Businesses must understand how the CISG interacts with local laws, especially in
countries where domestic law may override or supplement the convention.

Future of the CISG and International Trade

Expanding Adoption

More countries are encouraged to ratify the CISG to promote uniformity in international
trade law, which could lead to increased global commerce.

Harmonization with Other Legal Frameworks

Efforts are ongoing to harmonize the CISG with other international treaties and regional
trade agreements to streamline international commerce further.

Technological Developments

The rise of e-commerce and digital contracts presents new challenges and opportunities
for the application of the CISG in digital transactions.



Conclusion

The United Nations Convention for the International Sale of Goods (CISG) stands as a
cornerstone of international commercial law, providing a comprehensive and harmonized
legal framework for cross-border sales. Its adoption has facilitated smoother international
transactions, reduced legal uncertainties, and fostered global economic growth.
Businesses engaging in international trade should carefully consider incorporating the
CISG into their contracts, understanding its provisions, and leveraging its benefits to
ensure legal clarity and dispute prevention. As international commerce continues to
evolve, the CISG's role in promoting fair and predictable trade practices will likely expand,
reinforcing its importance in the global legal landscape.
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Frequently Asked Questions

What is the United Nations Convention on Contracts for
the International Sale of Goods (CISG)?

The CISG is an international treaty that provides a uniform legal framework for the sale of
goods between parties in different countries, aiming to facilitate international trade and
reduce legal uncertainties.

Which countries are members of the CISG?

As of 2023, over 90 countries are parties to the CISG, including major economies like the
United States, China, Germany, and Japan, though some countries like India and the
United Kingdom are not members.

How does the CISG differ from national sale of goods
laws?

The CISG offers a standardized set of rules for international sales, reducing conflicts
between different national laws and providing clarity, whereas national laws vary
significantly and may require legal interpretation in cross-border transactions.

Can parties opt out of the CISG in their contract?

Yes, parties can explicitly exclude the application of the CISG in their contract or specify
different rules, allowing flexibility to customize terms according to their preferences.



What are the main obligations of buyers and sellers
under the CISG?

Sellers are obliged to deliver conforming goods and transfer ownership, while buyers must
pay the price and take delivery as agreed, with both parties having rights and remedies if
the other breaches the contract.

Why is the CISG important for international trade
today?

The CISG simplifies cross-border transactions, reduces legal barriers, promotes legal
certainty, and encourages international commerce by providing a cohesive legal
framework adopted by many trading nations.

Additional Resources

United Nations Convention on Contracts for the International Sale of Goods
(CISG): A Comprehensive Analysis

The United Nations Convention on Contracts for the International Sale of Goods (CISG),
often simply referred to as the Vienna Convention, represents one of the most significant
legal frameworks governing cross-border commercial transactions in the modern era.
Since its adoption in 1980 and subsequent entry into force in 1988, the CISG has played a
pivotal role in harmonizing international sales law, reducing legal uncertainties, and
fostering global trade. This article provides an in-depth exploration of the CISG’s origins,
scope, key provisions, implications for international commerce, and ongoing debates
surrounding its application.

Origins and Development of the CISG

Historical Context and Need for harmonization

The late 20th century marked an era of burgeoning globalization, with international trade
expanding exponentially. However, the lack of a uniform legal framework for cross-border
sales created significant barriers. Different legal systems—common law, civil law, and
mixed systems—often resulted in conflicting rules, increased transaction costs, and
heightened risks for traders.

Recognizing these challenges, the United Nations initiated efforts to develop a cohesive
legal instrument that would facilitate international sales. The process culminated in the
drafting of the CISG, which aimed to provide a uniform set of rules applicable to contracts
for the sale of goods between parties located in different countries.



Drafting and Adoption

The United Nations Commission on International Trade Law (UNCITRAL) led the drafting
process, involving extensive negotiations among legal experts from various legal
traditions. The Convention was adopted at a diplomatic conference in Vienna on April 11,
1980, hence its colloquial name. Over the years, numerous countries ratified or acceded to
the Convention, reflecting its broad acceptance.

Entry into Force and Global Reach

The CISG officially entered into force on January 1, 1988, after being ratified by a
sufficient number of states—initially five. As of 2023, over 90 countries are parties to the
Convention, representing a significant portion of international trade regions, including
Europe, Asia, Africa, and the Americas.

Scope and Applicability of the CISG

Geographical and Legal Scope

The CISG applies automatically to contracts for the sale of goods between parties whose
places of business are in different contracting states, unless explicitly excluded by the
parties. It covers both domestic and international sales, provided the relevant criteria are
met.

The Convention excludes certain types of sales, such as:

- Sales of goods for personal, family, or household use

- Sales involving auction or sales by notaries

- Sales of ships, aircraft, or motor vehicles in certain contexts
- Consumer transactions, unless expressly agreed

Choice of Law and Exclusions

Parties to a sales contract can expressly opt out of the CISG or modify its provisions. This
flexibility allows commercial parties to tailor their legal arrangements, either aligning with
national laws or customizing specific terms.

However, if the parties do not specify a choice of law, the CISG automatically governs the
contract if the transaction satisfies its jurisdictional criteria.



Key Provisions and Principles of the CISG

The CISG encompasses a comprehensive set of rules spanning formation of the contract,
obligations of the buyer and seller, and remedies for breach. Its design emphasizes good
faith, flexibility, and fairness.

Formation of the Contract

- Offer and Acceptance: The CISG recognizes the validity of offers and acceptances,
including conduct that indicates agreement. It allows for flexible communication methods,
including email and other electronic means.

- Mirror Image Rule: The Convention introduces a more liberal approach to acceptance,
permitting additional or different terms unless explicitly objected to.

- Timing: It specifies when a contract is considered concluded, emphasizing the
importance of communication and the moment of agreement.

Obligations of the Seller

- Delivery: The seller must deliver the goods, hand over any necessary documents, and
transfer ownership as per the contractual terms.

- Conformity: Goods must conform to the contract in terms of quantity, quality, and
description. The seller is responsible for ensuring that goods meet the agreed standards
and are free from defects.

- Delivery Time and Place: The Convention clarifies the seller’s obligations regarding
timing and location, emphasizing the importance of delivery deadlines.

Obligations of the Buyer

- Payment: The buyer must pay the price as agreed, adhering to the terms for currency,
time, and manner.

- Acceptance of Goods: The buyer is obligated to accept conforming goods and notify the
seller of any non-conformity within a reasonable time.

- Inspection: The buyer has the right to inspect goods upon receipt to verify conformity.

Remedies and Breach of Contract

The CISG provides remedies for both parties in case of breach, including:

- Right to cure: The seller can fix non-conforming goods within a reasonable time.

- Avoidance: The buyer or seller can declare the contract avoided if a fundamental breach
occurs.

- Damages: Compensation for loss, including lost profits, can be awarded.



- Specific Performance: Courts may order specific performance, such as delivery or repair.

Implications for International Trade and Business

Harmonization and Legal Certainty

One of the primary advantages of the CISG is its role in harmonizing disparate legal
systems. By providing a common legal language, it reduces uncertainties and litigation
costs, fostering smoother international transactions.

Businesses benefit from clearer contractual obligations, predictable remedies, and
uniform interpretative standards. This predictability encourages cross-border trade and
investment.

Economic Impact

Research indicates that the CISG has contributed positively to international commerce by:

- Lowering transaction costs
- Increasing contract enforceability
- Enhancing confidence among trading partners

It especially benefits small and medium-sized enterprises that may lack the resources to
navigate complex national laws.

Challenges and Criticisms

Despite its advantages, the CISG faces several criticisms:

- Limited Adoption: Not all major trading nations are signatories, leading to gaps in
uniformity.

- Divergent Interpretations: Different courts may interpret provisions differently,
undermining uniformity.

- Exclusions and Opt-Outs: Parties sometimes exclude the CISG, reducing its scope.

- Lack of Consumer Protection: The Convention does not directly address consumer rights,
limiting its applicability to commercial entities.

Current Debates and Future Outlook



Expanding Adoption

Efforts continue to promote wider ratification, especially among key economies like the
United States. Greater adoption would further enhance the CISG’s role as the global
standard for international sale contracts.

Harmonization with National Laws

Ongoing debates focus on aligning CISG provisions with national legal traditions and
addressing inconsistencies. Some argue for reforms to improve clarity and address
emerging commercial practices, such as electronic commerce.

Technological Developments

The rise of digital transactions challenges the CISG’s traditional frameworks. Discussions
revolve around updating the Convention to explicitly accommodate electronic contracts,
smart contracts, and blockchain-based transactions.

Legal Interpretations and Judicial Practices

Different judicial approaches to CISG provisions impact its uniformity. International
organizations and legal scholars advocate for harmonized interpretative guidelines to
promote consistent application.

Conclusion

The United Nations Convention on Contracts for the International Sale of Goods stands as
a landmark achievement in international commercial law. Its comprehensive legal
provisions, emphasis on good faith, and flexible mechanisms have significantly contributed
to simplifying and standardizing cross-border sales transactions. While challenges
remain—such as uneven adoption, interpretive differences, and technological
evolutions—the CISG’s ongoing relevance and influence are undeniable. As global trade
continues to expand and evolve, the Convention’s role in shaping a more integrated and
predictable international legal environment will likely grow, fostering economic growth
and legal certainty across borders.

In essence, the CISG symbolizes a collective effort by the international community to
create a fair, efficient, and predictable legal framework—one that underpins the very
fabric of global commerce.



United Nations Convention For The International Sale Of
Goods

united nations convention for the international sale of goods: UNCITRAL Digest of Case
Law on the United Nations Convention on the International Sale of Goods , 2008 The United
Nations Convention on the International Sale of Goods (CISG) is an important tool for international
trade which provides a standardized framework for contracts of sale of goods between parties from
different States. The Digest aims to present clear, concise and objective information of the
Convention articles, and to reflect the evolution of the case law. It contains chapters corresponding
to CISG articles, which present a summary of the related case law, drawing attention to common
views and stating different approaches. The Digest makes reference to the full text of the decision
whenever it is essential to demonstrate the point.

united nations convention for the international sale of goods: UN Law on International
Sales Peter Schlechtriem, Petra Butler, 2008-10-17 This book describes and analyses the rules and
provisions of the United Nation Convention on the International Sale of Goods of 1980 - CISG-. The
authors explain the details of the CISG’s text, report the essence of the scholarly discussions of its
issues, and, in particular, present numerous cases decided by courts and arbitration tribunals both
as illustrations of problems arising under the CISG and as case law interpreting the Convention. The
book is mainly intended to be used in teaching, but it can also help practitioners to understand the
structure and basic solutions of sales law issues encoded in the CISG.

united nations convention for the international sale of goods: Uniform Law for
International Sales under the Nineteen Eighty United Nations Convention John Honnold,
1999-03-29 Uniform law For The international sale of goods is now in force in each continent and
used by over fifty of the world's major trading nations. The United Nations Convention on Contracts
For The International Sale of Goods (CISG) is widely recognized as a landmark effort to harmonize
laws governing international transactions. More than a decade after its initial implementation and
widespread use in thousands of contracts, tribunals in jurisdictions around the world are reviewing
articles of the Convention and citing them in both judicial and arbitral cases. Professor John
Honnold, renowned scholar of commercial law, former Chief of the UN International Law Branch
and Secretary of the UN Commission on International Trade Law, led the work of drafting and
adopting the 1980 Convention on the International Sale of Goods. With the publication of the third
edition of Uniform Law for International Sales, Professor Honnold is once again providing tribunals,
practitioners, and scholars with invaluable insights into the meaning of each Article of the
Convention. As in previous editions, The author offers concrete examples to illustrate practical
applications of the Convention, but now he also cites the hundreds of decisions that apply To The
Convention. Many of these decisions will influence the promotion of uniformity among countries that
have adopted the Convention, encourage the settlement of disputes, and create a consensus for
change when application of the Convention seems questionable. The UN Convention on Contracts of
the International Sales of Goods has changed the way international sales contracts are drafted and
any resulting disputes settled.

united nations convention for the international sale of goods: United Nations
Convention on Contracts for the International Sale of Goods United Nations, United Nations
Commission on International Trade Law, 1989

united nations convention for the international sale of goods: The Convention for the
International Sale of Goods Daniel Barstow Magraw, Reed R. Kathrein, 1990

united nations convention for the international sale of goods: United Nations Convention
on Contracts for the International Sale of Goods Naciones Unidas, 1994 This publication is divided
into four parts. Part one deals with the scope of application of the Convention & the general
provisions. Part two contains the rules governing the formation of contracts for the international
sale of goods. Part three deals with the substantive rights & obligations of buyer & seller arising
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from the contract. Part four contains the final clauses concerning reservations & declarations.

united nations convention for the international sale of goods: The UN Convention on
Contracts for the International Sale of Goods Clayton P. Gillette, Steven D. Walt, 2016-05-10 Serving
the needs of both students and experts, this book evaluates the CISG through economic theory and
legal doctrine.

united nations convention for the international sale of goods: An International Approach
to the Interpretation of the United Nations Convention on Contracts for the International Sale of
Goods (1980) as Uniform Sales Law John Felemegas, 2007-01-08 In 1980, the United Nations
Convention for the International Sale of Goods (CISG) came into being as an attempt to create a
uniform commercial sales law. This book, first published in 2007, compares two major restatements -
the UNIDROIT Principles and the Principles of European Contract Law (PECL) - with CISG articles.
This work has gathered scholars and legal practitioners from twenty countries who contribute
analysis on the various issues covered in the articles of the CISG comparing them with how the issue
is treated in the UNIDROIT and PECL restatements.The introductory section of the book addresses
theoretical and practical issues of the appropriate interpretive methodology as mandated in CISG
Article 7 and it is followed by individual analyses of the Convention's provisions.

united nations convention for the international sale of goods: Honnold’s Uniform Law
for International Sales under the 1980 United Nations Convention John Honnold, Harry M.
Flechtner, 2021-08-09 The United Nations Convention on Contracts for the International Sale of
Goods (CISG) has become the key framework for drafting international sales contracts and resolving
resulting disputes. The remarkable progress of this epoch-making uniform international law calls for
a new edition (the fifth) of the late Professor Honnold’s preeminent commentary, now issued under
the authoritative hand of Harry M. Flechtner, editor of the fourth edition and a National
Correspondent for the United States at UNCITRAL. Professor Flechtner updates Professor Honnold’s
in-depth article-by-article exposition, addressing newly arising issues and taking into account the
numerous decisions and scholarly analyses that have focused on the CISG in the twelve years since
the last edition in 2009. Also expertly updated is Professor Honnold’s masterly overview of the
development and implementation of the text of the CISG, as well as his authoritative insights into the
underlying principles and purposes of the treaty. Taking into account the myriad variations among
distinct legal systems, the commentary expertly treats all crucial aspects of sales contracts,
including the following: delivery of the goods and handing over of documents; conformity of the
goods and third-party claims; obligations of the parties; payment of the price; taking delivery;
anticipatory breach; instalment contracts; remedies for breach of contract; damages; interest;
exemptions; limits and effects of avoidance; preservation of the goods; and risk of loss. The CISG is
widely regarded as the most significant body of international sales law and the most successful
international commercial treaty in history. This new edition provides tribunals, practitioners, and
scholars invaluable up-to-date insights into the meaning of each article of the Convention. The
multitude of authorities consulted, many dating from the past few years, will continue to influence
the promotion of international sales contract uniformity, encourage the settlement of disputes, and
help to reinforce consensus in the application of the Convention.

united nations convention for the international sale of goods: The International Sale of
Goods 5e Michael Bridge, 2024-02-08 The fifth edition of this leading authority continues to provide
comprehensive analysis of the law and practice of sale of goods under English and international law.
It is an indispensable resource for practitioners, scholars, and postgraduate students.

united nations convention for the international sale of goods: The Uniform
Interpretation of the UN Sales Convention (CISG) Jie Luo, Peng Guo, 2023-11-10 The
unification of international commercial law has been a common course for every country of the
world. The U.N. Convention on Contracts for International Sale of Goods (CISG) is a milestone in
creating a uniform law in the field of the international sale of goods. The CISG coordinated divergent
political, economic, and legal systems combined different contract laws and set up a comprehensive
and independent legal framework for the international sale of goods. This book examines the basic




requirements and criteria of the CISG’s interpretation and investigates how to achieve the uniform
interpretation of the CISG based on interpretation rules in the CISG and through appropriate legal
interpretation approaches. As a comprehensive and uniform legal framework for the international
sale of goods, the CISG still has gaps to fill. Therefore, a uniform interpretation in gap-filling is
equally important for the CISG. This book discusses gap-filling in the CISG, explains why and how to
fill its gaps, clarifies gap-filling approaches, their order of application, and eventually concentrates
on general principles and the uniform interpretation of the CISG. Another feature of the book is to
discuss the supplementary materials that could be used to assist in the uniform interpretation of the
CISG. PICC, foreign cases, UNCITRAL Digest, and the CISG Advisory Council opinions will be
examined in detail to see whether and how they can fill the gaps in the CISG and promote its
uniform interpretation. Only by clarifying the basic requirements and principles relating to the
CISG’s uniform interpretation, can courts and arbitral tribunals correct their attitude toward and
practices in the interpretation of the CISG. Only by following the autonomous interpretation
approach, can the CISG achieve its goal to unify the sale of goods laws and promote the
development of international commerce.

united nations convention for the international sale of goods: Uniform Law for
International Sales Under the 1980 United Nations Convention John Honnold, 2009-01-01 In explicit
recognition of Professor Honnold's unique understanding of the Convention's development and the
issues that occupied those who drafted and finalized the text, the substantial new textual material
incorporated into this new edition is set in bold italics, allowing the reader to distinguish the work of
the editor from text preserved from earlier editions, and thus identifying the material that carries
Professor Honnold's special authority. Over three decades Professor Honnold's almost intuitive
grasp of the instrument has guided governments, tribunals, scholars and practitioners towards an
enlightened international understanding of the treaty. This new edition provides tribunals,
practitioners, and scholars with even more invaluable insights into the meaning of each article of the
Convention.

united nations convention for the international sale of goods: The UN Convention on
Contracts for the International Sale of Goods Clayton P. Gillette, Steven D. Walt, 2016-05-10
Updated and expanded for the second edition, this volume provides attorneys, academics and
students with a detailed yet accessible overview of the United Nations Convention on Contracts for
the International Sale of Goods (CISG). Adopted by more than eighty nations and governing a
significant portion of international sales, the CISG regulates contract formation, performance, risk of
loss, conformity to contractual requirements and remedies for breach. This volume explains the
CISG doctrines and their ambiguities, and appraises the extent to which the doctrines reduce
transaction costs for commercial actors. Its topic-based approach will be ideal for those pursuing
academic analysis or subject-specific research.

united nations convention for the international sale of goods: Quo Vadis CISG? Franco
Ferrari, 2005 There is no better occasion than the 25th anniversary of the United Nation Convention
on Contracts for the International Sale of Goods (CISG) to examine whether, and if so, to what
extent that Convention has reached its goal of unifying the law of international sale of goods. By
giving an account of how that Convention had been applied in the various countries, the papers
published in this book allow the reader to assess the degree of uniformity reached and, ultimately,
determine how successful that Convention really is. Published in co-operation with Bruylant
(Belgium) and FEC (France).

united nations convention for the international sale of goods: The UN Convention on
Contracts for the International Sale of Goods Clayton P. Gillette, Steven D. Walt, 2014

united nations convention for the international sale of goods: The United Nations
Convention on Contracts for the International Sale of Goods New Zealand. Law Commission, 1992

united nations convention for the international sale of goods: Understanding the CISG
Joseph Lookofsky, 2017-05-15 The 1980 United Nations Convention on Contracts for the
International Sale of Goods (CISG) regulates the rights of buyers and sellers in international sales.




The Convention is the first sales law treaty to win acceptance on a worldwide scale, and the
impressive list of some 85 CISG ‘Contracting States’ already accounts for more than three-fourths of
all world trade. The importance of the CISG in the international arena is underlined by thousands of
reported decisions where the CISG has been held to apply, thus evidencing the conduct of countless
international traders who - by default or by express choice - regularly subject their sales contracts
to the Convention. The CISG has also impacted on sales legislation at national and regional (e.g.,
EU) levels. The CISG treaty demands an international interpretation, and this fully updated Fifth
(Worldwide) Edition draws upon the full range of primary as well as secondary sources of CISG law,
including worldwide case law and scholarly opinion. Concrete examples are provided throughout.
With this book as their guide, lawyers and students who need to understand international sales
contracts and sales contract disputes will confidently navigate topic areas such as the following: ¢
determining when the CISG applies; ¢ freedom of contract under Article 6; ¢ interpretation of the
Convention and of CISG contracts; ¢ sales contract formation, validity, defenses to enforcement;
obligations of the parties, including conforming delivery and payment; ¢ remedies for breach,
including specific performance, damages and avoidance; ¢ liability exemptions; and * key
reservations under Articles 92-96

united nations convention for the international sale of goods: Review of the Convention on
Contracts for the International Sale of Goods (CISG) Pace International Law Review, 2007 The
Review of the of the Convention on Contracts for the International Sale of Goods (CISG) is published
annually and features articles written by prominent legal scholars in the field of international sale of
goods from around the world. In addition to the writings analyzing the various articles of the CISG,
the book compiles translations of recent decisions as well as commentaries of notable cases relating
to the CISG. The book provides a forum for legal discussion within the international legal community
in the area of international sales law and is an authoritative source of reference for international
scholars. This 2005-2006 volume includes the following articles: -- How the Fact of Accepting Good
Faith as a General Principle of the CISG Will Bring More Uniformity -- Defective Performance in
Contracts for International Sale of Goods: A Comparative Analysis Between the Brazilian Law and
the 1980 United Nations Convention on Contracts for the International Sales of Goods -- Canadian
Jurisprudence and the Uniform Application of the UN Convention on Contracts for the International
Sale of Goods -- Good Faith in the CISG: The Interpretation Problems of Article 7

united nations convention for the international sale of goods: International Trade and
Business Law Review: Gabriel Moens, Roger Jones, 2009-03-11 The International Trade and
Business Law Review publishes leading articles, comments and case notes, as well as book reviews
dealing with international trade and business law, arbitration law, foreign law and comparative law.
It provides the legal and business communities with information, knowledge and understanding of
recent developments in international trade, business and international commercial arbitration. The
Review contributes in a scholarly way to the discussion of these developments while being
informative and having practical relevance to business people and lawyers. The Review also devotes
a section to the Willem C. Vis International Commercial Arbitration Moot and publishes the
memoranda prepared by teams coached by Professor Gabriel A. Moens. The Review is edited at the
Murdoch University School of Law in Perth, Australia. The Editors-in-Chief are Mr Roger Jones,
Partner, Latham & Watkins LLP, Chicago and Gabriel A. Moens, Dean and Professor of Law,
Murdoch Law School. It is an internationally-refereed journal. The Review is supervised by an
international board of editors that consists of leading international trade law practitioners and
academics from the European Union, the United States, Asia and Australia. The Student Editors for
Volume XII are Sybil Almeida, Gianni Bei, Luke Rotondella, and Nicholas Summers from the
Murdoch Law School.

united nations convention for the international sale of goods: Selected Chinese Cases on
the UN Sales Convention (CISG) Vol. 1 Peng Guo, Haicong Zuo, Shu Zhang, 2022-07-07 This book
focuses on Chinese cases on the CISG decided by Chinese courts of all levels, mainly from 1990 to
2005. During this period, the number of cases grew gradually. The total number of cases remained




low, the reasons of which might be the following: parties were not familiar with the CISG hence
decided to opt out of it; the case collection and report systems in China at that time were not as
developed as now rendering many cases inaccessible. This book deals with the cases in the early
days of the development of the CISG in China. These cases reflect how People’s Court of all levels
started to deal with various issues arising from the CISG and will help understand whether and how
the People’s Courts change their approaches to the interpretation and application of the CISG in the
future.
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